Consultant Checklist 

Consultant:__________________________ #:_____________ pin #________ 

Home ph___________________ cell ph________________

wk ph___________ 

Email address________________________________________ 

Best time to call_______________________ (circle preferred # to call above) 

Status: Doing Spas? Wholesale? Purchased strictly for the deal? 

_____ Signed Consultant Agreement:____________ 

_____ Entered on BeautiNet:______________ 

_____ Payment posted on BeautiNet:________ 

_____ Registered for BeautiU for the following date:______________________ 

_____ Confirmed 55% off order at sign-up? Notes…. _________________________________________________________________________________________________________________________________________________________________________________________________________ 

_____ Welcome to BeautiControl. Call, email, or mail consultant # and PIN # and encourage her to log on to www.beautinet.com and www.clarksbeautiboutique.com 
_____ Give UPS tracking info. Call to let her know when her BeautiCase and 55% off order will arrive. UPS delivery date:________________ 

_____ Follow-up to make sure she has received pkg okay. 

_____ Meet for coffee/drinks. Scheduled for ________________. 

During meeting: 

􀂉Review “Goals” sheet 

􀂉Challenge to book her first 4 spas and call you 

􀂉Set time to bring her to a spa with you 

􀂉Invite her to a Unit Meeting and other events 

􀂉Deliver BeautiU welcome packet (“What to Expect” letter, “Why order at Spa Basics Day” letter, and Beautinet tips) 

_____ Call or mail a BeautiU reminder and explain 55% off ordering opportunity. 

_____ Call after BeautiU (See how the day went. Is she excited?) 

_____ Attended first unit meeting:____________ 

Note: Her financial goal: _____________________________________________________________

_____________________________________________________________

