	Show of Hands Fundraiser

How would you like to earn over two hundred in a day and not even be present?

This is what I did!

I had bought a bunch of Show of Hands on special at $16.00 (50% = $8.00).  There was going to be a big bazaar at the Methodist church in my town to raise money for the preschool and I had bought a booth for this bazaar.  Something came up that I had to go out of town for and I didn't want to give up on the girls at the preschool, so here's what I did even though I couldn’t be there:

I called one of the preschool leaders who I knew, told her I had an idea for the them to make some really good money alongside their bazaar booth rents (she was VERY interested) so I invited her to come to my house for a few minutes.  When she got there (with her young daughter), I showed her how to demo Show of Hands.  We did it a couple of times and I even had her daughter do it to show her it was easy.  I told her I would give them $10 for every $25 jar they sold.  You can also discount the price a little to entice buyers (always state what the regular price is, then the "today" price - a little marketing strategy), but still give the group $10.

I went down to the church on the day before I had to leave and set up my table:  Brita water dispenser (the 2 1/2 gal. one), white shower curtain as a cloth, white trash can with white trash bag for the "waste" water, some ivy sprigs, a couple of Lucite standup signs (computer printed - with a picture of the product) and 30 jars of Show of Hands packaged in the organza bags you find at Wal-Mart in the bridal section.  I stacked the “Show of Hands” in a pyramid shape, put a wooden ice cream spoon in each bag along with a gift certificate for $4.00 off their reorder, an order pad and a sheet of very simple instructions to leave with whoever would be running the table.

I went out of town as I planned and here's what happened:  They sold 26 jars of SOH that day and made $260 for the preschool.  They gave me all the checks, the order pad with names and addresses of the purchasers and I made the balance - [and I wasn't even there...]  They were absolutely thrilled with the results and we pledged to do it again.

You can do the math...I paid $8 for the Show of Hands and made $15 per jar (it was $25 then), had a little cost in the organza bags, and got about 18 new potential clients because some of them bought two.  I did a "Bazaar Special" - if they bought two Show of Hands for $49, they got an Extreme Repair purse size hand crème and we sold 4 double orders for that.

You have a golden opportunity for just this kind of situation - just call around to anyone that is holding a harvest sale, bazaar, etc. You can do the table yourself, like I had planned to do, or you can do one and set up as many more as you can get products for.  

The key here is to order that NEW HONEY SHOW OF HANDS right NOW at $13.50 retail (place multiple orders if you need more than 20) and start calling, check for ads in your local paper for any fundraising activity that's going on - Brunswick stew, big yard sales, Relay for Life events, fall festivals, etc.  You can sell anything if a large part of the "profit" is going to the organization - at $26.50 retail, you can donate 50% of the proceeds of the sale of the Honey SOH to the organization and still make 100% profit on your cost.  

You've got to order quickly or you may not be able to get it since it's a limited edition and you can do this with the regular SOH that you get on sale and still make some over your net cost or donate $10 to the group and still make $15/jar - even if your cost was $13.25, you make some profit and don't have to be present to collect it, not to mention the leads that comes from this kind of opportunity.

Get your materials ready - keep it simple, keep it professional and you could make hundreds in one day and "clone" yourself (and your team) in all kinds of situations.  Let us know here if you find another twist that is profitable for you...happy selling!

If you have a team of consultants, your can team up to order (everyone get 20) then you will have more to sell...what would be the impact of 50-60 new potential clients and eventual Spa Escapes?  You can think of all kinds of possibilities when you team up with your recruits - just don't be afraid to get the products in hand - Christmas is coming and you will sell them if you show them...at that price you can always give them as hostess gifts, too.


	 



	 


 

 

 

 




