TOP 10 WAYS TO BOOK OUTSIDE THE SPA

1. Have a spa at YOUR home- Call friends and say “I’m just starting my own in-home spa business and I need the practice! Could you come over on Friday night and try out my relaxation hour and critique me?”

2. $30 gift certificate to your friends. Send the certificate out to everyone you know who would enjoy an hour of relaxation along with a note. Call a week after. Call 2 weeks after later to remind about the expiration date of the certificate.

3. Drawing night. Buy a gift certificate at your local day spa for a manicure or pedicure. Call all your potential spa hostesses one night and say “I am running a special tonight to help me get started in my spa business. If you schedule a small spa for you and a few friends and hold it on a date within the next 3 weeks, you’ll go in a drawing tonight for a FREE manicure/pedicure.

4. Social groups-Get involved! Join a local woman’s group and get to know the women in your community. Everyone will ask what you do (be sure to have your 30 second commercial ready!) and be ready with your next 4 available dates when they fall in love with the idea of an in-home spa.

5. Networking groups- local chamber of commerce or any other business related groups. There are tons out there. They are designed for self-employed business people to build contacts and grow their business by word of mouth. IT WORKS!

6. Local festivals and craft fairs- Scour your Sunday paper for announcements of these events. Call and see if they have an opening for you. You can demo show of hands, neck wrap, head tingler, warming tea masque and such to get bookings. Be ready for a small gift for everyone who books on the spot!

7. Business conferences- Look for announcements about leadership and business conferences. Especially look for events held for working women

8. Fitness Centers- Approach the manager and ask if you could do mini spas for a block of time at their fitness center for FREE. This is a complimentary gift they can give their clients. Do a raffle for a gift certificate to draw interest.
9. Small, locally owned salons- Look for a salon that doesn’t sell a ton of bath and body products (avoid big chains, they are not allowed to do it) Again, set mini blocks of time for “Client appreciation week”. Do a raffle for a gift certificate. Have some product to sell and book!

10. YOU are the best source for booking spas- OPEN YOUR MOUTH! It is your only advertisement for your business. Be ready at all time to tell people what you do and romance the in-home spa. Then, when they love the sound of what you do, be ready with those next 4 available dates! Remember, if you don’t ask, you’ll never get a yes!

